Florida Land Purchase Knowledge

The Top Ten Items on the Checklist

Every single day, approximately 1000 people move into Florida and settle down. The square footage per capita in Florida decreases a lot faster than any other states in the US. Therefore land investment in Florida can be extremely profitable. However, without certain knowledge land buyers could easily make serious mistakes. Following is a list of most commonly made mistakes and tips on how to avoid them:

1. Wetland parcel

Florida has a large percentage of soil surface classified as “wetlands”.  The definition can be found at http://wetlandextension.ifas.ufl.edu/whatis.htm. A wetland either significantly increases building cost or may not support any man-made structure at all. Therefore, the potential market value can be real low barring certain exceptions such as an “alligator park”. This is the number one challenge for raw land buyers. For subdivided lot buyers, the risk is quite minimal because the developer has completed the soil study, conducted a survey and in most cases county has approved the plan. 

WLP does NOT sell any wetlands. 

2. Dirty or wild deed

A clean deed fundamentally guarantees investors’ legal rights and the market value of the parcel. Any uncertain issues associated with deed could bring big troubles to buyer later on. The best deed is “general warranty deed”” which provides the strongest and most complete guarantees and protection to the buyer. Do not buy “tax deed”.
WLP only sells land with general warranty deed.
3. Zoning

Zoning is the way the governments control the physical development of land and the kinds of uses to which each individual property may be put. Correct zoning offers the easiest and most economical way to develop the land and therefore carries the highest market value of the parcel. Incorrect zoning, however, could significantly lower the parcel value because re-zoning process in Florida can be both costly and time-consuming, yet approval is never a guarantee.  
For buyers who do not have interest or experience in land development, it is not a good idea to buy land that needs to be re-zoned for better development opportunities. 
WLP always sell land with the right zoning. 

4. Flood zone

Flood zone is an area in which the likelihood of a flood is much higher than average or land bordering a stream subject to floods of about equal frequency. Flood zone contains the letters “A” or “V” defined by FEMA (Federal Emergency Management Agency) flood data map. Building a property in a flood zone requires a lot more work and flood insurance has to be purchased for that property. 

WLP provides free SFHD as part of the disclosure package for all the parcels it sells.  
5. Sinkhole (Geology)

Sinkhole is a natural depression in a land surface communicating with a subterranean passage, generally occurring in limestone regions and formed by solution or by collapse of a cavern roof. Sinkhole can cause huge property foundation problems therefore increases insurance cost. Many insurance companies do not write insurance policies or generally require higher premiums in areas with a history of frequent sinkhole claims.  
WLP does not sell any land in above counties.  

6. Scrub Jay (Environment)

Florida scrub jay is an endangered bird officially listed as a threatened state species by Florida Game and Fresh Water Fish Commission in 1975 and as a threatened federal species by the U.S. Fish and Wildlife Service in 1987. In order to protect this endangered species, some areas in Florida have been reserved and can not be further developed. A parcel that is considered as home of scrub jays may not be developed.

WLP has not sold any land with scrub jay issues. 

7. Infrastructure parameters

Infrastructure refers to basic public works of a city or subdivision, including roads, bridges, sewer and water systems, drainage systems, and essential public utilities. Infrastructure status is typically the number one factor determining the market value of a sub-divided lot - the more complete, the better. 

WLP has prepared an official disclosure file for each lot to show buyer and buyer receives a copy of that file at closing.  

8. CC&Rs and deed restrictions

Covenants, Conditions and Restrictions (CC&Rs) are a publicly recorded file by Homeowners’ Association. It has written rules, limitations, and restrictions on building properties and the use of properties. Deed restrictions are clauses in a deed limiting the future uses of the property. Both CC&Rs and deed restrictions dictate what properties can be built. Therefore, they make a big impact on future value of the sub-divided lot.
WLP officially discloses this information in sales and sends a copy of deed restrictions to buyer at closing.

9. Undesirable objects nearly

A lot of undesirable objects may also make a negative impact on the market value of the parcel. These include but are not limited to radiation sources, noise sources, unpleasant odor/stench sources, and any other specific objects close to the parcel.

WLP will provide buyers the  pictures of front and back of each lot it sells.  

10. Lot value and builder rule of thumb

The value of a sub-divided lot is primarily determined by the build-ability of the lot. Anything that potentially changes the build-ability of the lot makes impact on the market value. All issues mentioned above are good examples. From a builder’s perspective, lot acquisition cost is normally controlled to stay under 25% of the property’s market price. 

All lots WLP sells at Sunny Hills are well below 25% of the current  property’s market price.   

